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DEVELOP	  A	  PROSPECTIVE	  MINDSET	  
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DISCOVER	  YOUR	  PROSPECTIVE	  METHODS	  
	  
Ø  Cold	  Calls	  

Ø  Cold	  Working	  

Ø  Seminars	  

Ø  Networking	  
	  
Ø  Referrals	  
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DEVELOP	  A	  PROSPECTIVE	  SYSTEM	  
	  
Ø  Clear	  Target	  Market	  

Ø  Strong	  Value	  Proposi<on	  

Ø  Defined	  Goals	  and	  Objec<ves	  

Ø  Well	  Planned	  Prospec<ng	  System	  
	  
Ø  Regular	  Implementa<on	  of	  Prospec<ve	  System	  
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MANAGE	  NEW	  PROSPECTS	  
	  
Ø  Tracking	  System	  

Ø  Focus	  on	  Ac<vi<es	  and	  NOT	  just	  the	  Results	  

ASSESS	  AND	  ADJUST	  YOUR	  PLAN	  

	  


